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Introduction
The Internet has Changed the Real Estate Industry.
Over 85% of homebuyers and investors start their search for properties online. Real
estate magazines and paper classified ads wonʼt hurt because every bit of exposure
helps but the majority of buyers are searching for properties their home computers.
Nearly every single real estate agent today has their own website. On every agentʼs
website they have an MLS (Multiple Listing Service) search on their website which they
direct interested buyers and investors to search available properties for sale.
There are two methods of selling your house: FSBO (For Sale by Owner) or hiring a real
estate agent who lists the property on an MLS (Multiple Listing Service) and finds
potential buyers.
Market fluctuations affect the ease of buying and selling properties. In recent years
there have been many lenders and banks whose mal business practices have
diminished consumer confidence in real estate professionals. To remedy the situation
buyers are offered low interest rates and tax credits. This may help but it also important
to really highlight the sale of ones home.
Real Estate is changing thanks to the power of the Internet. There are many tools
available to help you save money and over time weʼve come across great ways to:
Stage, Price and Market your property, so it sells...
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What to Know Before You Sell Your House
First you should decide if you want to sell your home ‘By Owner’ or if you
want to hire a real estate agent.
If you decide to choose a real estate agent, you should choose one who will act on your
best interest. Consider asking friends for a recommendation. Communication with the
agent is crucial if you intend to sell your home at a good price. It is important to know
exactly why you are selling your home.
Timing is everything. When you are ready to sell your home, hopefully someone is
ready to buy it, however that is not always the case. Patience is important if you want to
sell your home for a good price.
Prepare your home before listing it. Curb appeal if very important, this is your homeʼs
first impression. Clean it, landscape it, de-clutter it, renovate it or paint it, BEFORE you
list it.
Make an estimate of your homes value. Many sellers make the mistake of overpricing
their home. After your home has been valued compare it with a recent market analysis.
Luckily there are many websites available that offer free current market analysis
estimates. Although not 100% accurate, you can get a ballpark idea, and theyʼre free.
When you decide to sell your home it is very important to consider the status of the
market. Plan accordingly. Now it is time to market your home and present it as
attractively as possible. Identify the selling points in your home (pool, great
neighborhood, solar panels) and play them up when you are advertising your home.
Have a professional photographer take great pictures of your home and you can post
them online or have an agent put them on the MLS for a flat fee. Add a description and
focus on the selling points.
The Internet is a wonderful tool for selling your home. 24/7 online exposure works hand
in hand with timing.
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Do I Need a Real Estate Agent?
No one “needs” an agent, it’s perfectly legal to sell your home FSBO.
A few states require a real estate attorney to handle the closing and legal real estate
documents but there is no law that requires you to use a real estate agent.
People sell their homes 'By Owner' all the time, in every state. You should know
the legal rules to follow when transferring real estate such as who can conduct the
transaction and who can sign the papers. A good idea would be to get advice from
friends and family or do some quick research on the Internet regarding the real estate
laws in your state.
You can even hire an affordable real estate attorney to go over some legal guide lines
for you or have some of these services taken care of by a flat fee real estate broker.
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Planning to Sell Your Home
As discussed previously there are two options when selling your home:
using a real estate agent or For Sale By Owner (FSBO).
Most people enlist realtors in order to obtain a CMA(competitive market analysis) which
helps you compare your home to other homes in your neighborhood(which have
recently sold). Most real estate agents will usually give you this information for free
hoping to become your agent. Otherwise a CMA can be purchased from an agent for
around $100. You can also consult a professional appraiser. This cost more but you
receive a much more detailed analysis of the value of your home. The Internet is the
greatest source of useful information. Many websites exist that offer free CMA
estimates. You can also use the internet to find local appraisers in your area. Free
classified websites such as Craigslist offer a ʻServicesʼ section where you can find local
appraisers.
The Internet is a wonderful way to advertise your home. Google maps show homes for
sale in a specific area. There are several sites you can list your home on. Craigslist
offers a real estate section at no cost. Many other sites will charge a fee to list your
home however; if you compare this fee with the commission that most agents charge,
you will be pleasantly surprised. It is not difficult to sell your own home. There are
several steps that should be followed and the following article will discuss those steps in
further detail.
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Different Cost You Need to Pay to Sell Your House
First it is important to know the cost of selling your own home in the
current market.
Here are a few expenses to consider when selling your own house.
Cost of the inspection report: ranges from $150-$300 It is important to have a
licensed appraiser provide an estimate of the value and salability of your home. It is not
required and does cost some money but it will help you to entice potential buyers. They
will not have to pay to get the report as you have already generated it. This can work in
your favor.
Cost of the CMA (cost market analysis) or an Appraisal: ranges from $0-$400 The
CMA is a report that compares market prices of recently sold homes in your
neighborhood. You should find out the actual market price of your home before listing it
anywhere. This report helps you decided on a selling price. A real estate agent provides
this service to you at no cost in order to become your client. A professional appraiser
will give you a complete evaluation of the home. This will help you when you sell your
home only if your asking price is extremely close to the value. Nowadays with
technology playing a huge role in real estate there are several websites available that
offer FREE CMA estimates based on recent sales in your area.
Online Marketing and Advertising Expenses (Flat Fee MLS Listing)
Multiple Listing Service (MLS) providers: ranges from $99-$300. MLS providers assist
by listing FSBOs in different locations. You can list your home on the exact same MLS
that all real estate agents use for a low flat fee. Usually a Flat Fee MLS listing website
will also automatically submit your property to many other websites. Other than an Flat
Rate MLS Listing, Craigslist is another great place to advertise your home on the web,
and itʼs free.
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Print Ad Expenses
(Pennysaver, local newspapers etc.) Newspapers charge anywhere from $50-$500 for
an ad depending on the length and duration of the listing. Traditional newspapers are
still a wonderful way to advertise FSBO homes but aforementioned the Internet is a lot
less expensive.
Signage
Yard Signs are a MUST! Ranging from $5-$200. Including Open House signs and
Directional signs. You can pick up signage at your local hardware store, or order them
online. Simply Google search “For Sale By Owner yard signs” and youʼll easily find
exactly what youʼre looking for.
Also consider the cost and expense of acquiring an agent and the closing costs. FSBO
might be just the way to go.
Paint
Make sure that your home looks the way that buyers want to see it, not necessarily the
way that you want it. Making an effort to make your house presentable plays a huge part
in how quickly you sell your home and how much money you sell it for. Repainting some
walls can cost anywhere between $20-$500. Be the best judge in deciding which walls
can be scrubbed down really well and which ones need to be repainted. Or even
painting certain walls a different color to warm the house up and make it look more
modern. Hopefully repainting doesnʼt change your mind about selling. But thatʼs always
fine as well.
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Pricing Your Property is Very Important
Pricing can highly contribute to how quickly your home sells or how long
it sits on the market.
The fastest way to sell your house is to price it at or just below market value. Donʼt
worry, that is just your asking price. If you advertise it well and the home is attractive
there is a good chance in the price increasing among competing buyers.

Many homeowners have deep sentimental values attached to their homes. And why not,
youʼve made many memories in your home and have done lots of improvements to it
right? This is why a CMA is so important. Business before sentimental attachment! You
must know the current market value so you can price your home accordingly.
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Presenting Your Property
The goal is to make your home presentable enough to attract buyers and
sell quickly.
Replace old furniture with new, trendy items. It will make the house look classier and
more elegant. Donʼt forget about bathrooms and kitchens. Replace old tiles, clean
baseboards and crown molding, change faucets, and lighting and clean, clean, clean! A
sparkling clean home has a much better chance of selling. Prepare your house as
neutral as possible. Maybe take down any political photos or if you have any animal
heads hanging on the wall. It may not be a bad idea to take down any personal photos
altogether or pictures hanging on the fridge. You want the buyers to be able to picture
their own personal touches in your home.
While youʼre at it focus on your landscape too. The outside of the home is a crucial
selling point. Paint if necessary. Clean up oil spills in the driveway. Cut the grass. Make
the house look as nice as possible. Clean up and de-clutter both inside and out. Curb
appeal is your homes first impression.
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Important Things to Remember When Selling a House FSBO
Selling a house By Owner or listing with an agent is very similar.
Most of the procedure and knowledge is the same. Here are some tricks that
professionals use.
•

Look at your home as a buyer and not the owner.

•

There is always room for improvement. Ask friends and family what kinds of
improvements they would suggest. Itʼs important to consider all of the angles and
not to take any criticism too personally.

•

The price of your home should match the market value of other homes in the
area. Consider any upgrades you have done to your home but ultimately itʼs
about market value.

•

Verify that the buyer qualifies with a lender so you do not waste any time.

•

Make the terms and conditions of the sale very clear.

•

Keep records of everything and have everything in writing. Offers, inspections,
and submissions of documents are pertinent to maintaining the legality of the
contract.

•

As a seller you should be prepared to face any obstacles or circumstances.
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Guidelines to Selling Your Home For Sale By Owner
Selling a house without an agent is possible and saves lots of money on
commissions and fees.
#1: Research homes for sale in your neighborhood. Find websites that offer free CMA
estimates or find an affordable appraiser. Knowing the competition allows you to price
your home accordingly for a quicker sale.
#2: Make your house look attractive to potential buyers. Fix or replace whatever is
broken within reason, clean and de-clutter, and highlight the positive assets in and
around your home. Look at your house from the buyerʼs perspective. Painting and
cleaning will make a huge difference in how great your property looks and attract more
buyers. Maybe even rearrange the furniture to open up the place. Try and remove any
personal family photos as to give the buyers a clean canvas so they can picture
themselves living there.
#3: Formulate a marketing plan. Consider how and where you will advertise. Sometimes
simply putting up a “For Sale” sign is not enough. Consider all of the different media
outlets (Craigslist, Facebook, local newspapers) and use them to your advantage. Make
sure that your ad includes everything important about your home, but keep it short and
simple. Entice potential buyers so they will want to come see your home in person. Look
into Flat Fee MLS listing. Many websites offer this service as a one-time flat fee starting
at $99(depending on your location). Internet advertising directly places your home in
front of thousands of interested homebuyers. Put some ads on www.Craigslist.com
#4: Planning an open house is important. Weekends are the best times to do so as
more people are off of work and looking around. Prepare for your house with property
fliers and other marketing material available. Make sure that you have the time and
knowledge to answer questions about your home. Add Open House sign riders to your
For Sale By Owner yard sign a week in advance. The more people you can get to your
open house at one time the faster the buyers will feel they have to act.
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#5: While it is great to have set price in mind, be open to offers and negotiations. Be
prepared to meet at a fair price with the buyer if you are serious about selling. But stick
to your price. Donʼt let someone who offers you an extremely low price discourage you.
#6: Have any necessary documentation in order so that the contract is written quickly.
The contract should have all of your terms and conditions and specify a final price.
Research the sales contract and transfer title procedure so you are aware of the legal
requirements. You can Google search “real estate sales contracts and transfer title”.
#7: Once youʼve come to terms with price the final step is to choose a title company that
will handle the escrow of the house. They will take charge of getting all of the loan
documents, recording the deed, getting the insurance and finalizing the loan.
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The Faster You Sell Your Home, The More Money You Save!
It is important to sell the house quickly so that you can also save on
marketing and advertising.
Marketing Strategy
Advertising plays a very important role in the sale of a home. Consider the target
audience and focus on the potential buyer. The market has changed and old sales
methods no longer work. Attract the buyer by showcasing the house before it is seen in
person. They say a picture is worth a thousand words. Let your words be enticing. Make
that potential buyer want to see your home in person.

Showing the Home
In order to show the home effectively you should plan a “showing”. This saves time and
money in the long run. Plan a party where all of the interested buyers can see your
house and ask questions about it. This works in your favor because it creates an air of
competition among the buyers. This increases your chance of a sale. And it can get you
offers more quickly.

Personal Showings
In this instance, you would show the home to each individual. This is more personal and
you get to know the potential buyers individually. Discover what the buyer is looking for
and highlight those attributes within your home. It also gives the seller an opportunity to
justify their asking price and show the buyer why their home is worth the asking price.
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Virtual Tours
This is a fairly new style of advertising but can be effective if done right. This is
beneficial if potential buyers live out of state or in another country. The buyer can
virtually “see” the house before deciding to make an offer. Use a digital camera and take
as many pictures as you can (you can always delete them later). Focus on the selling
points of your home. Landscaping, features specific to your home, a pool/spa, solar
panels, and any additions or renovations should be documented.
This method can be very effective if done right. A virtual tour goes hand in hand with
your online advertising. Which ever website you choose to list on, attach your virtual
tour to it.

Promote Your Home as FSBO
Some people prefer to avoid agents and deal directly with the owner. This saves time
and money for both parties. The appeal to these buyers it is important to list under the
FSBO section.

Personally Market Your Home to Attract Buyers
Capture the attention of your potential buyers. If your market is families, focus on the
location in proximity to schools and parks. If your market is investors, focus on the
money that can be made in the near future by investing in the house now.
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Advertising Tips
Here are some marketing tips that will attract buyers faster:
Your ad should be short and to the point and should be written in bold or italics to catch
readersʼ attention.
List at least three interesting and attractive features of your home, but do not mention
every single detail. Leave some mystery so that people will want to come see your
home in person.
The advertisement should appear different from others. You could also add incentives to
attract buyers. The incentives should have a time-limit in order to encourage buyers to
act quickly.
The ads should have proper contact information with a clear, correct address, phone
number, and email address. If you are selling your home on your own make sure you
check your phone and email constantly. Return phone calls and emails in a quick
manner.
Consider putting your asking price in the ad. This eliminates people who are not serious
buyers. You can even increase your price slightly so that there is room for negotiation.
Make your advertisement creative and attractive. You have a better chance of selling
your house faster if you market it the correct way.
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Other important factors
Remember it is Important to Look at Your Home as a Buyer, not just a
Seller.
Make your interior appealing. Consider having neutral tones throughout your home. This
may seem boring but it is essential to make your home appealing to the majority of
buyers. Neutral tones make the space seem larger and create a calming vibe. You may
like bright colors but not everyone else does. The goal is to make the home appear
appealing to as many people as possible in order to sell the home quickly.
Consider installing floating floors. They have planks that interlock and snap into place
and cover your existing floor. These little things may seem unimportant, but in the long
run they will have an impact in the sale of your home.
The maintenance of your home also plays a large part in how quickly it sells. A home
that can easily be maintained will sell a lot faster than a home that requires extensive
high maintenance.
These are many factors to consider before putting your home on the market. If you want
to save the money that you would pay to a realtor than selling your home FSBO makes
sense. A home that has curb appeal, is welcoming and well-maintained will sell quickly,
maybe even faster than an agent could sell it. Donʼt spend all that money on paying fees
to an agent, use it to improve the look and feel of your home so it sells faster.
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Conclusion
Do not show weakness. Stick with your price and focus on selling your
home. Don’t let someone who offers you an extremely low price
discourage you.
While it can be difficult to sell a home on your own the Internet offers many resources to
help make your job A LOT easier.
This How To For Sale By Owner eBook highlights many past proven strategies. To
recap here are the basics.
For Sale By Owner Yard Signs
When putting “for sale” signs up, consider putting up multiple signs if there are different
entrances to the home. If you only put a sign in the front yard, someone driving by on
the street behind the house may be unaware that it is for sale. Use lead-in signs that
direct potential buyers to your house. There is nothing more frustrating to a buyer than
seeing a “for sale” sign but not being able to find the actual house. These signs are very
inexpensive and increase the chances of selling your home. Brochures and brochure
boxes Colorful, attractive brochures are an excellent way of advertising a home FSBO.
Basic computer skills are needed to create a brochure. The brochure should contain
pictures, important details about the home, and clear contact information including a
phone number. Make sure that you keep the brochure box full. The more people who
take your brochures, the more likely you are to sell your home.
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